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HarionansHuit HayKkoBHUI TIEHTP «IHCTHTYT arpapHOi eKOHOMIKIY

EVOLUTION OF APPROACHES TO TRANSFER PRICING
IN THE CONTEXT OF INTERNATIONAL HARMONIZATION OF TAX POLICY:
BEPS AS AN INSTITUTIONAL BENCHMARK

EBOJIIOIISA NIJAXOAIB 1O TPAHC®EPTHOI'O LIIHOYTBOPEHHS
B YMOBAX MI’KHAPOJHOI TAPMOHI3ALII MOJATKOBOI MMOJITUKHA:
BEPS SIK IHCTUTYLIMHUMN OPIEHTUP

Abstract. Introduction. In the context of global economic transformation, transfer pricing has evolved from a technical account-
ing tool to a critical component of international tax governance. Multinational enterprises (MNEs) actively employ transfer pricing
mechanisms to reallocate profits across jurisdictions, often exploiting regulatory gaps and tax arbitrage. Purpose. The article aims to
conceptualize the evolution of transfer pricing approaches under the influence of international tax harmonization and to analyze the
institutional role of the BEPS Action Plan in reshaping regulatory frameworks and fiscal control mechanisms. Methods. The research
applies a multidisciplinary methodology, combining comparative legal analysis, economic reasoning, and elements of dialectical
logic. Special emphasis is placed on the institutional perspective of transfer pricing regulation in post-BEPS conditions. Results.
The study reveals that transfer pricing is no longer a neutral technical practice but a field of strategic interaction between states and
corporations. The Ukrainian experience is analyzed in terms of implementation challenges, with focus on domestic schemes such as
low-tax jurisdiction exports, inflated import pricing, and internal arbitrage through preferential entities. A risk-based control model is
proposed, aligning with OECD standards and emphasizing transparency, digitalization, and fiscal sovereignty. Conclusion. Transfer
pricing stands at the intersection of fiscal justice, corporate planning, and global coordination. Its effective regulation requires not
only legal clarity but also philosophical and methodological coherence. The institutionalization of the BEPS agenda underscores the
urgency of integrating national tax policies into a common global framework without compromising domestic economic priorities.

Keywords: transfer pricing, BEPS, tax control, multinational enterprises, arm s length principle, tax harmonization, fiscal risk.

Anomauin. ¥ cmammi 0ocniodxceno mpancgopmayiio nioxooie 00 mpanc@epmHozo yiHoymeopeHHs 8 YMOBax NOCULEHHS 210~
banizayii, cmpimkoi yugposizayii 6izHecy ma nocmynogoi 2apmMoHizayii noOamKko8ol NOTMUKY HA MIJCHAPOOHOMY pieHi. Asmopom
30IUCHEHO KpUMUUHULL AHANI3 eBONIOYIT KOHYEenmyanbHUuX 3acad mpanc@epmnozo pe2ynogants — 8io 1020 no4amro8020 po3yMiHHs
AK 6HYMPIUWHbOSPYNOB020 IHCMPYMEHMY 00NIKY ma YiHO080i KOOpOuHayii 00 1020 CYUaACHO20 CIMAmycy K KA0HU08020 eleMeHnty
2nobanvhol Qickanvroi apximexmypu. Ocobnusa yeaza npudinsiemvcs iHemumyyiunomy snavennro Ilnarny oiti BEPS, pospobie-
no2o OECP, axuil 6ukonye QyHKYiI0 MidCHAPOOHO20 KOOPOUHAMOPA NioxXodie 00 npomudii poO3MUSAHHIO NOOAmMKo80i basu ma
nepemiwjennio npubymxy. 3’s1co8ano, wo mpancgepmue YyiHoymeopenHs Habyno 03Hax henomeny 3 OyanicmuiuHoio npupoooio: 3
00H020 OOKY — Ye mexHIuHULl IHCIMPYMEH RO0AMK08020 KOHMPOIIO, d 3 iHUO020 — hopma nposgy cynepeunocmer Midic QickanbHu-
MU IHmMEpecamut 0epiucas i Cmpame2ivnumu KOpRopamusHUMU HAMIpamu MpaHCHAYIOHANbHUX KOMNAHIN. Y medcax 0oCniodcenis
BUOKPEMILEHO OCHOBHI MOOEII 3NL0BHCUBAHD MPAHCHEPMHUM MEXAHIZMOM, SKi CHOCMEPI2arombvCsi 8 YKpaiti, 30kpema 8 pamrax exc-
NOPMHO-IMNOPMHUX CXeM | 6HYMPIUHbOOEPHCABHO20 YiHOYmEopenHs. 1Iposedeno ananiz npakmuyHux acnekmis imniemenmayii
NPUHYUNY «BUMASHYMOT PYKU» Y HAYIOHATLHOMY NPABOGOMY NOJL. 3anponoHosano posenadamu mpaucgepmue yiHoymeopens
AK OHMONOZIYHY Kame20piio, Wo NOEOHYE eKOHOMIKY, npaso, 0ONiK i ynpasnincoki mexanizmu. Iliokpecnroemscs, wo eghekmushe
pe2ynioeants mpanc@epmuux onepayitl € CKIA0080I0 YACMUHOK OOCASHEN s (PICKATbHOI cnpagedausocmi. Y cmammi makodic
BUKIIAOEHO ABMOPCbKe DAUEHHS PO MPAHCHEPMHO20 YIHOYMBOPEHHS Y (POPMYBAHHT DI0ONCEMHO20 NOMEHYIATY OepiHcasu, 00-
IPYHMOBAHO OOYINbHICIb 3ANPOBAONCEHHS PUSUKOOPIEHMOBAHUX NIOX00I68 00 NOOAMKOBO20 KOHMPOIO MA HA2ONOULEHO HA HeoD-
Xionocmi Qinocopcoro-meno00102i4H020 NEPeoCMUCTEHHS APXIMeKMOHIKU CUCTeMU MPAHCHEPMHO20 PeYTIOBAHHSL.

Kniwouoei crosa: mpancghepmue yinoymsopenns, BEPS, nooamkoguii KOHmpoib, mpanchayionanbui Kopnopayii, npunyun
«BUMAZHYMOI PYKUY», NOOAMKOBA 2APMOHI3aYis, NOOAMKOBULL PUSUK.
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Statement of the problem. The intensive development
of technology, transportation infrastructure, and commu-
nication systems in the second half of the 20th century
has led to a rapid increase in the number of multinational
corporations (MNCs), which have gained the ability to
flexibly relocate their production and service units across
the globe. Under current conditions, a substantial share
of global trade is comprised of intra-group transactions —
namely, operations involving goods, services, capital, and
intangible assets conducted within a single corporate group.
According to estimates, such transactions account for over
30% of total international trade.

Particular attention must be paid to transactions invol-
ving the transfer of rights to intangible assets and complex,
multi-component services, as their inherent complexity
and high degree of integration create significant difficul-
ties in evaluating compliance with arm’s length conditions.
An increasing number of international transactions escape
the domain of traditional market-based regulation and
instead reflect internal group interests. Within this context,
determining an accurate transfer price — one that would be
agreed upon by independent parties under comparable cir-
cumstances — acquires critical importance.

The concept of transfer pricing encompasses the pro-
cess of setting prices within cross-border intra-group trans-
actions between affiliated entities. These so-called con-
trolled transactions are distinguished from uncontrolled
transactions involving unrelated legal entities that operate
according to market principles. It is important to empha-
size that the use of transfer pricing mechanisms per se does
not constitute a tax offense or act of evasion; the issue lies
in adherence to the arm’s length principle and the justifica-
tion of applied pricing methods.

In the context of global economic instability, the gro-
wing prevalence of transnational business activity, and
ongoing reforms of tax administrations (notably, the State
Tax Service of Ukraine), the challenge of managing tax
risks within transfer pricing assumes a new ontological
dimension. Contemporary trends toward international tax
policy harmonization— particularly the implementation
of the BEPS Action Plan — necessitate a profound theo-
retical and methodological reconsideration of regulatory
approaches to transfer pricing. In this regard, transfer pri-
cing is no longer viewed solely as a tax control tool but as
an institutionally embedded manifestation of the contradic-
tion between the fiscal interests of states and the strategic
objectives of global corporations.

Analysis of recent research and publications. A com-
prehensive review of academic literature on transfer pri-
cing (TP) reveals a clearly defined trend in the evolution
of scholarly approaches — from a primarily economic
interpretation to a complex, multifaceted concept encom-
passing fiscal, legal, accounting, analytical, and institu-
tional dimensions. This transformation logically reflects
the broader global tendency toward tax policy harmoni-
zation, particularly through the implementation of BEPS
standards, which embody the dialectics of modern fiscal
policy as a contradiction between state control and corpo-
rate structural freedom.

The publications by Ivanov [9] and Tyshchuk [9]
explore TP through the lens of fiscal security, emphasizing
its role as an instrument of counteraction against capital
outflows under conditions of financial market liberaliza-
tion. This perspective defines TP as a key institutional

mechanism for resisting transnational tax avoidance prac-
tices. In contrast, the work of Dzyuba [8] focuses on the
economic essence of transfer pricing, framing it as a cate-
gory of intra-firm exchange and highlighting the inherent
tension between market-based and regulatory imperatives.

Alekseeva B. interprets TP as a mechanism of tax
control, placing particular emphasis on its administra-
tive rationale. This position aligns TP with the notion of
a fiscal pressure instrument capable of modifying corpo-
rate behavior. Within this context, the research of Hretsa
[6] addresses the influence of the normative environment
on tax planning, demonstrating how legislative changes
reshape the strategic logic of companies.

Hrechko [7], in turn, underscores the institutional
dimension of TP, presenting it as a system of rules that
ensures oversight of related-party transactions. This
approach allows for interpreting TP not merely as a set of
technical procedures but as a formalized response to the
evolving nature of global corporate capital.

A separate group of studies authored by Kraievskyi
[10-15], Muravskyi [10-15], Smirnova [10-15], and others
offers deeper methodological insights into the subject. In par-
ticular, these authors propose viewing TP through the prism
of tax—accounting dualism, emphasizing its ontological ambi-
guity — as both a formal accounting tool and a regulator of tax
burden. They also examine the role of information and ana-
lytical support in monitoring systems, highlighting the need
for digitalization through the integration of IT solutions and
the implementation of risk-based monitoring frameworks.

Further analytical value is contributed by publica-
tions comparing national models of TP regulation within
the EU. Here, transfer pricing is conceptualized as a legal
construct adaptable to local contexts through the lens of
BEPS-aligned harmonization, yet not devoid of interpre-
tive variability and divergent enforcement mechanisms.
This multiplicity of regulatory ontologies necessitates a
philosophical reconsideration of the nature of international
tax coordination.

Of particular scholarly significance are works that inte-
grate philosophical and methodological approaches — such
as the categorical evolution of concepts, dialectical vari-
ability, and the tension between fiscal and economic incen-
tives — with the practical challenges of tax administration.
Studies on risk-oriented audit frameworks and compliance
control exemplify a productive synthesis of theory and
practice, contributing to the development of more effective
models of state—business interaction.

The purpose of the article. The purpose of this study
is to provide a theoretical and methodological justification
for the evolution of approaches to transfer pricing in the
context of international tax policy harmonization, taking
into account contemporary fiscal challenges and global
initiatives, particularly the BEPS Action Plan as an insti-
tutional reference point. The research is aimed at system-
atizing the stages of conceptual transformation in transfer
pricing regulation, identifying the ontological nature of
transfer pricing as an instrument of intergovernmental fis-
cal coordination, and evaluating the methodological and
legal prerequisites for implementing risk-based control
mechanisms within national jurisdictions.

Presentation of the main research material. Modern
multinational corporations (MNCs) are characterized by a
number of distinctive features. In particular, they establish
expansive systems of international production encompass-
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ing a wide range of countries while being centrally go-
verned from a single management center. Intra-group trade
among subsidiaries located across multiple jurisdictions
has become increasingly intensive, which significantly
influences global trade flows.

Moreover, such corporations retain a certain degree
of autonomy in operational decision-making both in their
countries of origin and in the host states where they con-
duct economic activities. Their staffing structures are
inherently global, allowing for high levels of employee
mobility across national borders. It is also important to
emphasize that MNCs actively develop, accumulate, trans-
fer, and deploy advanced technologies within their closed
corporate infrastructure. One of the key success factors for
MNCs in national markets is the effective use of transfer
pricing mechanisms, which enables them to create com-
petitive advantages over domestic producers [24, p. 23].

According to L. Sheppard, transfer pricing constitutes
one of the most acute and complex issues in international
taxation [17, p. 130]. Dutch scholar H. Hamakers under-
scores that, from a financial perspective, transfer pricing
is one of the most critical practices in global tax policy,
as approximately 60-70% of global trade involves trans-
actions between affiliated entities. It is important to note
that the term “multinational corporation” encompasses not
only large global firms such as General Electric, Glaxo,
Citigroup, Microsoft, Sony, or Shell, but also small and
medium-sized enterprises that have at least one subsidiary
or a permanent establishment outside their country of tax
residence [2, p. 19].

At the same time, it should be recognized that the appli-
cation of transfer pricing is not confined solely to inter-
national economic activity but may also operate within
a single country’s domestic economic space [18, p. 36].
Ukrainian researchers O. M. Vakulchyk and O. V. Ryabych
draw attention to specific methods of using transfer pricing
for the purpose of minimizing tax liabilities in Ukraine,
identifying the following models:

* Export model: Ukrainian enterprises that are part
of industrial-trade groups export goods to related parties
registered in low-tax jurisdictions. The goods are supplied
at prices close to cost, enabling profits to be accumulated
outside Ukraine. As a result, the state experiences revenue
losses, and foreign exchange proceeds do not fully enter
the national banking system.

* Import model: Distributors of international compa-
nies import products into Ukraine at inflated prices. This
artificially reduces the taxable profit of Ukrainian entities,
decreasing their corporate income tax obligations, while
the excess profit remains in the producing countries.

* Domestic transfer pricing: Applied within the
national market through transactions involving entities
with preferential tax status (e.g., in the agricultural sector)
or accumulated tax losses, thereby enabling the minimiza-
tion of tax payments. These companies act as intermedia-
ries in shifting profits away from taxation [3, p. 12].

Thus, transfer pricing represents a system for deter-
mining the prices of goods and services that are sold or
transferred between divisions of a single enterprise or
between entities that belong to the same corporate group
or conglomerate. Based on the scope of application, the
academic literature distinguishes between two primary
forms of transfer pricing: intra-firm and intra-group trans-
fer pricing.
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In the context of intensifying globalization and gro-
wing international competition, the regulation of transfer
pricing based on the arm’s length principle, as codified in
the OECD Guidelines, is becoming increasingly significant
for ensuring the transparency of financial flows, preventing
base erosion, and minimizing aggressive tax planning.

Intra-firm transfer pricing refers to the process of setting
prices for goods and services transferred between various
business units or branches within a single legal entity. This
approach serves as a tool for optimizing resource allocation,
enhancing the efficiency of internal controls, and mitigating
tax risks— particularly relevant amid the tightening of inter-
national tax regulation in accordance with OECD standards.
Intra-firm pricing is typically based on market prices and
takes into account key economic factors such as production
cost structures and market competition levels.

It is worth emphasizing that in today’s globalized envi-
ronment, transfer pricing has emerged as a central topic in
international tax planning. In most jurisdictions, it is regu-
lated at the legislative level through the implementation of
the arm’s length principle, enshrined in the OECD Trans-
fer Pricing Guidelines. Therefore, the mere use of transfer
prices — provided that regulatory norms are followed — is
not unlawful and does not constitute grounds for adminis-
trative or criminal liability [4].

However, when transfer pricing is employed with the
purpose of tax evasion or unlawful profit shifting, it neces-
sitates the enhancement of tax control systems and the
introduction of more effective mechanisms for detecting
abuses within intra-group transactions.

Following its initial publication in 1979, the original
version of the OECD Transfer Pricing Guidelines was for-
mally approved by the OECD Council in 1995. A limited
update was issued in 2009, primarily in connection with the
introduction of an arbitration mechanism in the 2008 revi-
sion of the OECD Model Tax Convention. The 2010 edition
included substantial editorial changes to Chapters I-III,
covering:

(i) the selection of the most appropriate transfer pric-
ing method based on the facts and circumstances of the
case;

(i) the practical application of transactional pricing
methods;

(ii1) the implementation of a more robust comparabil-
ity analysis. In addition, a new Chapter IX was introduced,
focusing on transfer pricing issues in the context of busi-
ness restructurings.

The OECD Guidelines on Transfer Pricing operate in
close connection with the broader initiative to combat Base
Erosion and Profit Shifting (BEPS), launched in response
to widespread tax planning schemes. These schemes
involve the artificial shifting of profits to jurisdictions with
nominal or zero taxation, without any actual economic
activity or value creation in those locations. As a result,
such practices substantially reduce the effective tax bur-
den and undermine the fairness and sustainability of the
international tax system. These negative consequences are
particularly acute in developing economies, where corpo-
rate income tax constitutes a critical source of public reve-
nue — especially in the context of operations conducted by
multinational enterprises.

In view of the above, addressing BEPS practices has
been recognized as a global priority. In 2013, as a result of
joint efforts by OECD and G20 countries, a 15-point Action
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Plan on BEPS was adopted. The objective of this initiative
is to align taxation with the actual location of economic
activity and value creation, while also promoting a coher-
ent set of international tax rules based on consensus. The
project aims to strengthen national tax bases while simulta-
neously creating a transparent and predictable environment
for taxpayers. Importantly, the adoption of new rules must
not result in unintended consequences such as excessive
regulatory burdens or barriers to legitimate cross-border
economic activity.

Particular attention in the sphere of international tax
cooperation is given to the Mutual Agreement Procedure
(MAP), which is regarded as a supranational mechanism for
alternative dispute resolution. As noted by M. Lombardo,
this procedure constitutes an extrajudicial form of coordina-
tion, involving consensus-building between the competent
authorities of contracting states regarding the interpreta-
tion or application of provisions in tax treaties, particularly
in cases where a risk of double taxation arises due to the
violation or misapplication of treaty terms. E. Christians, in
turn, characterizes MAP as an institutionalized form of dip-
lomatic dialogue between tax administrations.

According to modern tax doctrine, the mutual agree-
ment procedure is predominantly applied to disputes con-
cerning the interpretation of double tax treaty provisions,
rather than issues arising under domestic tax legislation.
The usual outcome of such procedures is the establishment
of a jointly agreed interpretation of the convention’s provi-
sions, implemented without the use of formal diplomatic
channels, thereby ensuring efficiency and expediency in
dispute resolution.

One of the most common grounds for initiating MAP
is the need to assess the validity of applied transfer pricing
methods in cross-border controlled transactions between
related parties that are tax residents of different jurisdic-
tions. In such cases, a unilateral resolution may eliminate
jurisdictional conflict, but if mutual concessions are not
achieved or states’ obligations remain misaligned, this may
result in double or inconsistent taxation. The necessity of
concluding bilateral or multilateral tax treaties is grounded
in the existence of two generally recognized concepts of
tax sovereignty — residence and source — which are neither
absolute nor mutually exclusive under national legal sys-
tems [20, p. 1418].

Given the ability of multinational corporations to
autonomously set the terms of intra-group agreements, they
possess the potential to create unique internal coordination
mechanisms that significantly influence both local market
participants and the macroeconomic balance of host coun-
tries. On the one hand, the activity of MNCs facilitates
trade globalization by improving access to goods and ser-
vices on the international market. On the other hand, trans-
fer pricing becomes a tool for shifting profits to jurisdic-
tions with preferential tax regimes — a practice frequently
employed to minimize tax liabilities [16].

However, it is important to emphasize that the appli-
cation of transfer pricing methods is not always driven
exclusively by fiscal considerations. It may also serve as a
strategic corporate instrument aimed at achieving broader
business objectives, such as expanding market share,
attracting highly qualified specialists, mitigating financial
risks (including currency risks), implementing innovative
technologies, or enhancing the investment appeal of a busi-
ness or the region in which it operates [23, p. 93].

From the perspective of managerial science, transfer
pricing performs a critical function in the decision-making
process within corporate groups, contributing to the opti-
mization of resource allocation and increasing the effi-
ciency of internal coordination mechanisms [19, p. 5].

In the context of aligning Ukrainian tax legislation with
European standards, there is an urgent need for a system-
atic analysis of the legal foundations of EU tax norms,
particularly with respect to combating aggressive tax plan-
ning and abuses involving offshore structures [22, p. 74].
In response, Ukraine has adopted special legislation aimed
at countering the use of offshore jurisdictions, which is also
consistent with the imperatives of the Law of Ukraine “On
Prevention and Counteraction to Legalization (Launder-
ing) of Proceeds...” [21; 184].

Considering that the BEPS Action Plan outlines 15 com-
prehensive measures to eliminate tax avoidance schemes,
the choice of tax jurisdiction for business registration now
requires not only an assessment of the attractiveness of tax
burden levels, but also careful consideration of the regu-
latory environment, particularly in relation to increased
oversight of cross-border activities and the transparency of
financial operations [5, p. 91].

The implementation of the BEPS (Base Erosion and
Profit Shifting) Action Plan represents a core commitment
undertaken by Ukraine within the framework of the Asso-
ciation Agreement with the European Union, especially
regarding the harmonization of fiscal regulation with Euro-
pean standards. The adoption of the Law of January 16,
2020, marked a significant step forward in improving the
national transfer pricing control mechanism through the
implementation of Actions 8—10 and 13 of the BEPS Plan.
Specifically, this legislative act provides for:

* In the context of international tax procedures — the
establishment of a taxation regime for dividend equiva-
lents in cross-border transactions with non-residents;

* In the field of Controlled Foreign Companies (CFC)
regulation — the definition of the legal status and taxation rules
for such entities in line with Action 3, as well as restrictions on
deductible expenses in financial transactions between related
parties, consistent with the requirements of Action 4;

 In terms of preventing treaty abuse — the implemen-
tation of anti-abuse measures in accordance with Action
6, and the introduction of mechanisms to counteract the
artificial avoidance of permanent establishment status, in
line with Action 7.

Thus, the current challenges in the field of transfer
pricing in Ukraine encompass both methodological and
procedural-institutional issues that require improvements
at the levels of legislation and administrative practice.
Transfer pricing constitutes a critically important element
of international tax planning and directly impacts the fis-
cal capacity of the state. It determines how income from
cross-border transactions is allocated among tax jurisdic-
tions and what portion of tax is payable in each.

Among the main mechanisms through which transfer
pricing influences public revenues, the following should be
highlighted:

* Profit shifting: Multinational corporations may
underreport profits in high-tax jurisdictions while overre-
porting them in low-tax jurisdictions, leading to revenue
losses for the former;

* Regulatory enforcement: Proper legislative provi-
sions and effective tax administration of transfer pric-
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ing help minimize tax losses and enhance financial
transparency,

* Anti-avoidance: Combating aggressive tax plan-
ning — particularly through the enforcement of business
purpose tests — contributes to increased tax collections;

* Investment incentives: A transparent and predictable
transfer pricing regime enhances a country’s attractiveness
to foreign direct investment, indirectly strengthening the
budgetary base.

The choice of a transfer pricing model depends on seve-
ral factors, including the nature of the legal system, the
sectoral profile of the enterprise, its geographic structure,
the volume and risk level of transactions, the market envi-
ronment, and the degree of competition. These variables
affect the justification for selecting a particular method in
the context of compliance with the arm’s length principle.

Among the internationally recognized methods used to
determine whether a controlled transaction reflects market-
based conditions between independent parties, the following
are typically applied: the Comparable Uncontrolled Price
Method, the Resale Price Method, the Cost Plus Method,
the Transactional Net Margin Method, and the Profit Split
Method. These approaches serve as tools for ensuring tax fair-
ness, aimed at identifying deviations of transfer prices from
market levels and preventing the erosion of national tax bases.

Conclusions. The findings of this study confirm that
transfer pricing is no longer merely an instrument of intra-
firm regulation but is evolving into a full-fledged com-
ponent of the global fiscal architecture. In the context of

international tax policy harmonization and heightened
requirements for transparency in the operations of multina-
tional enterprises, new conceptual approaches to the regu-
lation of controlled transactions are emerging — approaches
that are grounded in the principles of fairness, economic
substance, and business purpose.

The conducted analysis has revealed that the imple-
mentation of the BEPS standards marks a critical stage in
the transformation of transfer pricing methodology — from
static arm’s length models to dynamic, risk-based systems
of control. This transition is accompanied not only by
shifts in the legal framework but also by a fundamental
reconceptualization of the ontology of transfer pricing as a
category situated at the intersection of economics, accoun-
ting, law, and fiscal governance.

The scholarly contribution of this work lies in its
dialectical analysis of the evolution of transfer pricing
approaches, combined with a critical assessment of the
practical challenges facing tax control in a globalized
economy. At the same time, the study has highlighted per-
sistent problems — namely, the absence of a unified clas-
sification of tax risks and the normative fragmentation of
existing regulatory frameworks — that hinder the formation
of an effective administrative system.

Future research should aim to synthesize the philo-
sophical, methodological, and institutional foundations of
transfer pricing regulation in order to strengthen fiscal sta-
bility and ensure the equitable allocation of tax revenues
across jurisdictions.
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